ReaderTT.config = {"pagecount":16,"title":"How to sell to Promiscuous Shoppers","author":"","subject":"","keywords":"","creator":"Impress","producer":"LibreOffice 7.2","creationdate":"D:20220615010920Z'","moddate":"","trapped":"","fileName":"document.pdf","bounds":[[1100,825],[1100,825],[1100,825],[1100,825],[1100,825],[1100,825],[1100,825],[1100,825],[1100,825],[1100,825],[1100,825],[1100,825],[1100,825],[1100,825],[1100,825],[1100,825]],"bookmarks":[{"title":"How to sell to Promiscuous Shoppers","page":1,"zoom":"XYZ 0 825 0"},{"title":"Today\u2019s Presentation","page":2,"zoom":"XYZ 0 825 0"},{"title":"What is shopper promiscuity worth? Some key category departments\u2026","page":3,"zoom":"XYZ 0 825 0"},{"title":"Suppliers are increasingly looking to shopper promiscuity to help \u2018ease the squeeze\u2019\u2026","page":4,"zoom":"XYZ 0 825 0"},{"title":"Slide 5","page":5,"zoom":"XYZ 0 825 0"},{"title":"Key needs of suppliers in the grocery channel","page":6,"zoom":"XYZ 0 825 0"},{"title":"But what about the shopper?","page":7,"zoom":"XYZ 0 825 0"},{"title":"Shoppers are starting to look outside grocery: no longer fulfils their primary shopping needs.","page":8,"zoom":"XYZ 0 825 0"},{"title":"Evidence this is happening\u2026","page":9,"zoom":"XYZ 0 825 0"},{"title":"What does promiscuous shopper behaviour look like?","page":10,"zoom":"XYZ 0 825 0"},{"title":"Promiscuous behaviour differs by social segment","page":11,"zoom":"XYZ 0 825 0"},{"title":"How do you leverage it?","page":12,"zoom":"XYZ 0 825 0"},{"title":"What are the possible alternative channels for your product?","page":13,"zoom":"XYZ 0 825 0"},{"title":"Workshop","page":14,"zoom":"XYZ 0 825 0"},{"title":"Things you need to know when assessing alternative channels","page":15,"zoom":"XYZ 0 825 0"},{"title":"How to sell to promiscuous shoppers???","page":16,"zoom":"XYZ 0 825 0"}],"thumbnailType":"jpg","pageType":"html","pageLabels":[]};
